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ABOUT ME

My name is Soheil Shivarani
and | am a full time Real
estate Broker in the Greater
Toronto Area. With a
background of Computer
Software Engineering and
Master in Business
administration (MBA) | began
my career as a Realtor in 2016
and became a Real Estate
Broker in 2020. As a top
Master Sales Award Winner,
my strong work ethic and
determination have resulted
in My success in this
business. Providing accurate
buying and selling advice to
my clients is what sets me
apart from the average
Realtor and why so many
past clients refer me to their
friends and family.

MY BACKGROUND

My goal is to treat your
interests with the same care
as | would my own. Whether

you are buying, selling or
renting, the decisions
involved are paramount. |
recognize this and will always
endeavor to make sure you
are well informed and well
represented. Outside of
business hours | can be found
spending time with my
family , doing sports and
playing with new technology
gadgets.
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Choosing the best
agent for the job

There are several compelling reasons for choosing
professional representation when it comes to the
sale of your most valuable asset. | know information
is available everywhere for buyers and sellers
today, but knowing what this information means
requires an experienced, knowledgeable
professional to help you achieve the best results.

| offer extensive knowledge of current and historical
market activity, a comprehensive and strategic
marketing plan, access to a database of buyers
ready to buy right now, a proven track record of
success and the ability to negotiate fearlessly on

your behalf.










Home evaluation

First, itis important to understand that only the market can
determine the ultimate value of your home. That said, choosing
the optimal list price is essential to maximizing your home’s
value. If you price too low, you risk not getting as much as you
can for your property, but price too high and you risk losing
potential buyers who may think your property is out of their
price range and you help your competition sell faster.
Determining the optimal list price is, in part simple math, but
for the most partitis a strategic process that requires extensive
market knowledge and research. An in-depth Comparative
Market Analysis (CMA) will tell you what similar properties
have sold for recently, but to effectively price your property it’s
equally important to consider every similar home on the
market to understand exactly what your competition is. In
addition, expertise in both the local and national market
conditions is paramount to arriving at the optimal list price.
Pricing your home right the first time will result in more

exposure, more showings, more offers and ultimately the

highest price for your home.




Prepare your home

ROFESSIONAL PHOTOGRAPHY

how your r property in the best possible light!
rofessional photographers can capture the essence of
your property so that buyers will be enticed to view it in
person.

STAGING

This is when your Realtor ® will recommend if you need
professional staging assistance. Professional staging i
one of the best ways to highlight a property’s f
potential. Studies show that staged homes sell for m
money than those that are

ME REPAIRS

r it’s a full scale renovation or a simple coat of
an help you decide which property repairs will
the highest return on your investment.

DON’T FORGET...

CLEAN ORGANIZE CLEAN-UP

YOUR YARD

THIS INCLUDES STRAIGHTEN

WINDOWS, OUT THE ENSURE YOUR

FRAMES, CONTENTS OF GRASS, GARDENS
BASEBOARDS, ALL CLOSETS, AND THE
LIGHT FIXTURES, DRAWERS AND GENERAL

APPLIANCES
(INSIDE AND

CABINETS.

DE-CLUTTER EXTERIOR OF
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ouT),
CUPBOARDS AND
DRAWERS.

CLEAR OUT ANY
UNNECESSARY
ITEMS

L G A - U - CaCaN

YOUR PROPERTY
IS NEAT AND
TIDY TO CREATE
MAXIMUM CURB
APPEAL.

DEPERSONALIZE

TAKE DOWN ANY
PERSONAL
PHOTOS ETC.



Listing
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A copy of your survey
A copy of your front door key

Your most recent annual property
tax assessment

The average cost of utilities
(electricity, hydro, water)

A list of items you would like to
exclude from the sale

Other relevant information (a list of
upgrades, copy of floor plans,
builder plans and/or model name)

For Candd Owners

Maintenance fees and a list of
maintenance/fee inclusions

Parking and locker numbers

Pass key to the building

Status certificate (if available)

A list of bylaws and restrictions
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ACCEPTING AN OFFER

NOW THIS IS WHERE THINGS GET EXCITING.
YOU'VE GOT AN OFFER OR MAYBE TWO OR
THREE AT ONCE! ALL OFFERS OF COURSE,
HAVE A PURCHASE PRICE, BUT THEY ALSO
INCLUDE SUCH THINGS AS THE CLOSING DATE,
OTHER TERMS AND IN MOST CASES,
CONDITIONS.

CONDITIONS COULD INCLUDE SUCH THINGS
AS TIME ALLOCATED FOR THE BUYER TO
SECURE FINANCING OR AN ACCEPTABLE
INSPECTION OF YOUR HOME.

THERE CAN BE A LOT OF VARIABLES, BUT |
WILL WALK YOU THROUGH EVERY STEP.

NATURALLY, THE MOST IMPORTANT PART
OF THE OFFER IS THE PRICE. | WILL ENSURE
YOU UNDERSTAND EVERY ASPECT OF THE
OFFER, INCLUDING CURRENT MARKET
CONDITIONS, RECENT SALES OR LISTINGS
IN YOUR AREA, AND PROVIDE YOU WITH AS
MUCH INFORMATION AS POSSIBLE ABOUT
THE PROSPECTIVE BUYER AND THEIR
REPRESENTATION. YOU WILL HAVE A
THOROUGH UNDERSTANDING OF THE
TERMS, YOUR OPTIONS AND THE
POTENTIAL OUTCOMES OF YOUR DECISION.
YOU CAN ACCEPT THE OFFER AS IS OR
MAKE A COUNTER OFFER, AT WHICH POINT
WE/I WOULD NEGOTIATE THE BEST
POSSIBLE PRICE AND TERMS ON YOUR
BEHALF.



Testimonials

Morteza S
* % % % %

| highly recommmend Soheil | He is
professional, knowledgeable, and
attentive throughout the entire home
buying process. Soheil listened to my
needs, found the perfect home,
negotiated a great deal, and ensured a
smooth closing. Thank you, Soheil
Shivarani, for making my home buying

experience such a positive one.

Taraneh F
* % % % %

| am really happy with my
experience and | would like
to recommend this

services to others.

Adriana N
* % % % W

| had an excellent experience with
Soheil while looking for a rental unit.
He was incredibly kind and
knowledgeable, and despite my
tight timeline he worked quickly to
help me find the perfect place in my
desired location. | highly
recommend Soheil, and hope to

work with him again in the future!

Fatemeh B
* % W % W

We had a journey with Soheil to buy our
first house. We went from renting a
house to buying a condo apartment
and ended up purchasing the most
beautiful and comfortable house. He
was soooo kind, patient and thoughtful
and always had a great advise for us.
He is so reliable, punctuate and honest.
He definitely is the one to go to if you

want to be safe in any deal.
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